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Q Swissray getting into MRI. That’s big news. What’s the  
rationale behind this move?

Yes it’s big news. Swissray has been around since 1984. X-ray was 
our first and only imaging modality until Swissray acquired the 
Bone Densitometry manufacturer Norland in November 2013. 
The source was still X-ray but it represented a new marketing 
challenge for Swissray. Medical device portfolio diversification 
today is absolutely necessary in order to leverage the sales and 
marketing infrastructure. Digital Radiography is a very crowded 
market and more and more companies are trying to enter with 
cheaper systems. The technology today is mature and the fea-

tures and functionality differences between competitors become 
blurry. Although the Swissray brand sets itself apart by being  
synonymous with quality and value, today there are more than 
75 DR vendors in the market. We believe we needed to add 
another modality that we could support by being able to leverage 
our strong Medical Device infrastructure. Some market research 
suggests that in 2015, the global MRI market reached $5.8 billion, 
and it’s expected to be nearly $6.1 billion this year. From now to 
2021, the market is anticipated to grow at a rate of 5.7 percent to 
$8 billion total.

Q The 1.5 T MRI market is already supplied by several 
manufacturers. What is it about your approach/sys-

tem that could give you a technological/marketing edge over 
competitors? 
We did our research and found a need for a 1.5 Tesla wide-bore 
magnet for the segment of the market that is price-sensitive (< 
$1million), yet needed a wide-bore MRI.  Most new wide-bore 
systems are in the range $1million – $1.6 million, and there has 
not been a reliable supply of refurbished wide-bore systems to 
address this market segment. 
What also sets us apart is that the SR Pulse 710 has a 71cm bore – 1 

cm wider than most competitors. It may 
not sound a lot but every cm counts when 
you are trying to accommodate larger and 
claustrophobic patients.  The patient table 
can handle up to 250Kg. 
The SR Pulse also offers many state-of-
the-art features that are found on pric-
ier systems: the ability to combine ele-
ments from physically separate coils 
to create dedicated arrays, parallel 
imaging,  MR Angiography, Diffusion 
Weighted Imaging (DWI) and MR 
Cholangiography, to name a few. The 
user interface is quite intuitive – the beta site technologists could 
scan on their own within hours. One beta site is now scanning 
routinely over 15 patients per day, so the SR Pulse 710 will also 
offer high throughput capabilities. 
With zero boil-off technology and the industry’s lowest cost for a 
support contract, tied to the fastest ROI of any new magnet in this 
category we feel that our value proposition is solid and compelling.
The winning combination: highest patient comfort and accom-
modation, state-of the art technology, excellent image quality, 
great throughput and fastest break even potential . 
Our positioning statement for the SR Pulse 710 says it all: 
“1.5T Wide-Bore Has Never Been This Affordable”.

Q  What about the MRI expertise of your technical support staff? 
Will they be able to support the systems in the field?

 Many of Swissray’s field engineers have had prior MRI experi-
ence. For them and most of our field service engineers we are 
prepared to invest heavily into their training. We recognize that 
the greatest product in the world is only as good as the support 
staff and mechanisms that support it.

Q Which geographical market will you be targeting first ? and 
after that ? 

We are looking at the US Market first:  focusing on the small to 
mid-tier hospitals, multimodality Imaging Centers, MRI centers, 
Orthopedics and mobile applications. The next phase is to grow 
the MR business into certain European and Middle East markets.

Q These seem to be exciting times at Swissray right now — what 
about further into the future? 

Yes things are very positive in today’s Swissray. As for the future, 
our immediate priority is to successfully introduce the SR Pulse 
710, but we are not going to stop there — further down the line 
we are looking very carefully into other imaging modalities, such 
as CT and ultrasound. Exciting times indeed.

swissray moves into Mri 
Already well established as a developer and supplier of a range of high quality Digital X-ray imaging sys-
tems, Swissray has just announced that, with the introduction of its SR Pulse 710 wide-bore 1.5 Tesla MRI 
system it will be entering the MRI market. 
We wanted to find out more about this major development for Swissray so we spoke to Anne Sheehan, 
Director of MRI, Swissray International, Inc. 

With many years experience in 
the medical imaging field, Anne 
Sheehan is currently Director of 
MRI, Swissray International

The 71 cm wide bore of the new SR Pulse 710 is one feature that sets it apart from 
the competition


